# SALESBOXAI

HOW DIGITAL MEETS
HUMAN TOUGH

daleshoxAl uses a waterfall model that layers
telemarketing on top of digital syndication to
drive conversion:
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Appointment setting — seamless and verified

)

Telemarketing teams
verify ICP fit and
qualify using BANT

SalesboxAl agents
automatically
schedule qualified
meetings

Typical flow: ICP
verification = BANT
qualification —
schedule call

Why SalesboxAl stands out

Content-centric lead generation

Attract prospects with valuable content rather than
buying static contacts.

Al-powered engagement

Agents manage multichannel follow-ups
and nurture, so leads don't go cold.

Full-funnel transparency

Track each lead’s path from awareness to conversion
and see what content influenced progression.

ICP-first targeting

Minimize wasted effort by focusing on relevant
matches to your buyer personas and account lists.

Scalable and compliant

Campaigns are built to scale while maintaining
data and privacy compliance.

What customers can expect

Shorter time
-to-meeting
through real-
time routing and
appointment
setting

Higher lead
quality and
fewer wasted
conversations
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Consistent,
scalable
distribution of

thought
leadership
across targeted
audiences
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Better pipeline
visibility with
content-driven
intent signals

www.salesbox.ai
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